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More businesses are inherited than purchased 
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Business ownership patterns are trending towards inheritance 
Inherited versus purchased businesses (%) 

 
Source: 2026 Bank of America Private Bank Study of Wealthy Americans 

BANK OF AMERICA INSTITUTE 

According to this year’s Study of Wealthy Americans, family businesses and other closely held business interests remain 
important, particularly among those who inherited a business and plan to continue the family legacy. With the wealth transfer 
already underway, inherited businesses have accounted for a growing share of business ownership since 2022, reaching 23% in 
2026 and surpassing the share of purchased businesses. 

The study also finds that family involvement in businesses has increased since 2024 across a range of leadership and decision-
making roles. Family members are increasingly participating in business decisions, serving in senior and middle management 
positions and holding seats on existing boards. 

Check out the full report: 2026 Bank of America Private Bank Study of Wealthy Americans. 
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Accessible version  

https://institute.bankofamerica.com/transformation/study-of-wealthy-americans.html?utm_source=Email_Institute&utm_medium=Email&utm_campaign=Daily_Insights_Bank_June_26&utm_content=061726_n_07_transformation/study-of-wealthy-americans.html
https://institute1.bofa.com/C?q=CKLt2V2lJqA&t=ada
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Methodology 

Escalent, an independent market research company, conducted an online survey on behalf of Bank of America Private Bank. The survey 
consisted of 1,431 high-net-worth (HNW) respondents throughout the U.S. Respondents in the study were at least 21 years of age with at least 
$3 million in investable assets, excluding primary residence. The margin of error is +/- 2.5, reported at a 95% confidence level. The respondents 
are a nationally representative sample of the US high-net-worth population and not necessarily clients of Bank of America or its wealth and 
investment management businesses. 
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Disclosures 
These materials have been prepared by Bank of America Institute and are provided to you for general information purposes only. To the extent these materials reference Bank of 
America data, such materials are not intended to be reflective or indicative of, and should not be relied upon as, the results of operations, financial conditions or performance of Bank 
of America. Bank of America Institute is a think tank dedicated to uncovering powerful insights that move business and society forward. Drawing on data and resources from across 
the bank and the world, the Institute delivers important, original perspectives on the economy, sustainability and global transformation. Unless otherwise specifically stated, any 
views or opinions expressed herein are solely those of Bank of America Institute and any individual authors listed, and are not the product of the BofA Global Research department or 
any other department of Bank of America Corporation or its affiliates and/or subsidiaries (collectively Bank of America). The views in these materials may differ from the views and 
opinions expressed by the BofA Global Research department or other departments or divisions of Bank of America. Information has been obtained from sources believed to be 
reliable, but Bank of America does not warrant its completeness or accuracy. These materials do not make any claim regarding the sustainability of any product or service. Any 
discussion of sustainability is limited as set out herein.  Views and estimates constitute our judgment as of the date of these materials and are subject to change without notice. The 
views expressed herein should not be construed as individual investment advice for any particular person and are not intended as recommendations of particular securities, financial 
instruments, strategies or banking services for a particular person. This material does not constitute an offer or an invitation by or on behalf of Bank of America to any person to buy 
or sell any security or financial instrument or engage in any banking service. Nothing in these materials constitutes investment, legal, accounting or tax advice. 
Copyright 2026 Bank of America Corporation. All rights reserved.  
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