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At the time of Merrill’s study, 68% of respondents had NIL deals or opportunities in progress 
NIL deal expectations (% of respondents) 

 
Source: Merrill’s 2025 The financial reality of today’s young athletes  

BANK OF AMERICA INSTITUTE 

As March brings heightened visibility to college basketball and its athletes, the growing impact of college athletics is becoming 
increasingly clear. 

Brands are now partnering with college athletes and innovating with collaborations across fitness, health and fashion. In fact, 
according to a recent Merrill study, 74% of surveyed athletes were expecting $25,000 or more from name, image and likeness 
(NIL) deals, sponsorships and related opportunities in 2025. Meanwhile, 32% had already earned $10,000+ from NIL deals in 
2024 – representing meaningful income for many young athletes. 

For a deeper dive into today’s sports economy, check out our recent publication: The business of women’s sports. 
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Accessible version  

https://institute.bankofamerica.com/economic-insights/women-in-sports.html?utm_source=Email_Institute&utm_medium=Email&utm_campaign=Daily_Insights_sports_March_26&utm_content=031826_n_07_economic-insights/women-in-sports.html
https://institute1.bofa.com/C?q=g5ROcDHsiQs&t=ada
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Methodology  

Merrill’s study on The financial reality of today’s young athletes is based on research conducted among 159 high-potential athletes across the 
United States in 2025. High-potential athletes were defined as those age 18+ with significant earning potential, including athletes with existing 
or pending NIL deals of $10,000 or more, those competing at professional levels or offered professional contracts, athletes representing their 
country in international competition, those competing in top conferences for their sport or those expecting to pursue professional athletics. The 
study participants represented diverse sports including basketball (18%), football (14%), baseball (11%), soccer (9%) and various other 
competitive athletics. Ages ranged from 18-24, with 81% between ages 18-21. The study examined financial behaviors, NIL participation, 
advisor relationships and financial planning priorities, providing comprehensive insights into this unique demographic’s financial needs and 
preferences. 
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Disclosures 
These materials have been prepared by Bank of America Institute and are provided to you for general information purposes only. To the extent these materials reference Bank of 
America data, such materials are not intended to be reflective or indicative of, and should not be relied upon as, the results of operations, financial conditions or performance of Bank 
of America. Bank of America Institute is a think tank dedicated to uncovering powerful insights that move business and society forward. Drawing on data and resources from across 
the bank and the world, the Institute delivers important, original perspectives on the economy, sustainability and global transformation. Unless otherwise specifically stated, any 
views or opinions expressed herein are solely those of Bank of America Institute and any individual authors listed, and are not the product of the BofA Global Research department or 
any other department of Bank of America Corporation or its affiliates and/or subsidiaries (collectively Bank of America). The views in these materials may differ from the views and 
opinions expressed by the BofA Global Research department or other departments or divisions of Bank of America. Information has been obtained from sources believed to be 
reliable, but Bank of America does not warrant its completeness or accuracy. These materials do not make any claim regarding the sustainability of any product or service. Any 
discussion of sustainability is limited as set out herein.  Views and estimates constitute our judgment as of the date of these materials and are subject to change without notice. The 
views expressed herein should not be construed as individual investment advice for any particular person and are not intended as recommendations of particular securities, financial 
instruments, strategies or banking services for a particular person. This material does not constitute an offer or an invitation by or on behalf of Bank of America to any person to buy 
or sell any security or financial instrument or engage in any banking service. Nothing in these materials constitutes investment, legal, accounting or tax advice. 
Copyright 2026 Bank of America Corporation. All rights reserved.  
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